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How can business owners find the common legal landmines hidden all around
them, when business law is so complicated and difficult to understand? By
reading Attorney Nancy Greene's book where she demystifies the legal-mumbo
jumbo to help entrepreneurs leverage the law, run their businesses with
confidence, and protect their dreams.
A reference resource for entrepreneurs--anyone starting or operating a business.
From Mike Michalowicz, bestselling author of Profit First, Clockwork, and Fix This
Next, a practical and proven guide to standing out in a crowded market. Many
business owners are frustrated because they feel invisible in a crowded
marketplace. They know they are better than their competitors, but when they
focus on that fact, they get little in return. That's because, to customers, better is
not actually better. Different is better. And those who market differently, win. In
his new marketing book, Mike Michalowicz offers a proven, no-bullsh*t method to
position your business, service, or brand to get noticed, attract the best
prospects, and convert those opportunities into sales. Told with the same humor
and straight-talk that's gained Michalowicz an army of ardent followers, with
actionable insights drawn from stories of real life entrepreneurs, this book lays
out a simple, doable system based on three critical questions every entrepreneur
and business owner must ask about their marketing: 1. Does it differentiate? 2.
Does it attract? 3. Does it direct? Get Different is a game-changer for everyone
who struggles to grow because their brand, message, product or service doesn't
stand out and connect with customers--the long-anticipated answer to the
defining business challenge of our time.
From the co-founder of THINX and hellotushy.com, start-ups collectively valued
at more than $150 million, comes DISRUPT-HER, a rallying cry for women to
radically question the status quo. Miki Agrawal has faced patriarchal pushback,
fought girl-on-girl hate, ridden the roller coaster of building businesses as a
female CEO, and even overcome an attempt to burn her for witchcraft
(figuratively). In order to navigate the complicated--at times maddening--struggles
of contemporary femininity, we need an unabashed manifesto for the modern
woman that inspires us to move past outrage and take positive steps on the
personal, professional, and societal levels. This manifesto galvanizes us to action
in 13 major areas of our lives with as much fire power as possible. These are the
credos we live by, the advice we give to friends, the tenets we instill in our
companies and peers on a daily basis. Stories of badass female movers and
shakers are shared in this book too to give you an extra jolt of "I've got this." It's a
whole body F*CK YES to your work, your love, your relationships, and your
mission--while doing it all authentically, unapologetically, and with full integrity.
Become a millionaire by learning from millionaires An Eventual Millionaire is
someone who knows they will be a millionaire, eventually. But they want to do it
on their own terms—with an enjoyable life and an enjoyable business. Eventual
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Millionaires are everywhere, from the airplane pilot looking to start his own
business for more freedom and money to a student looking to start her life on the
right foot to a successful business owner needing inspiration and wondering how
to take her business to the next level. There are many ways to become a
millionaire, but research has often shown that creating your own business is one
of the best ways to build wealth. The Eventual Millionaire will lay the foundation
for those looking to start their own business and work their way toward financial
independence and a fulfilled life. Contains the insights of more than 100
millionaires and their various experiences Written by Jaime Tardy, founder of
eventualmillionaire.com and a business coach for entrepreneurs A companion
website includes an "Eventual Millionaire Starter Kit" with worksheets, business
plan documents, and much more We all want to be successful and enjoy financial
security, but we might not know how or don’t think we can do it. The Eventual
Millionaire will show you what it takes.
"Warning: Your career might be in danger of going off the rails. You probably
have blind spots that are leaving you closer to the edge than you realize.
Fortunately, Carter Cast has the solution. In this smart, engaging book he shows
you how to avoid career derailment by becoming more self-aware, more agile,
and more effective. This is the book you wish you had twenty years ago, which is
why you should read it now." -- Daniel H. Pink, New York Times bestselling
author of Drive and To Sell Is Human The Right -- and Wrong -- Stuff is a candid,
unvarnished guide to the bumpy road to success. The shocking truth is that 98
percent of us have at least one career-derailment risk factor, and half to twothirds actually go off the rails. And the reason why people get fired, demoted, or
plateau is because they let the wrong stuff act out, not because they lack talent,
energy, experience, or credentials. Carter Cast himself had all the right stuff for a
brilliant career, when he was called into his boss's office and berated for being
obstinate, resistant, and insubordinate. That defining moment led to a years-long
effort to understand why he came so close to getting fired, and what it takes to
build a successful career. His wide range of experiences as a rising, falling, and
then rising star again at PepsiCo, an entrepreneur, the CEO of Walmart.com, and
now a professor and venture capitalist enables him to identify the five archetypes
found in every workplace. You'll recognize people you work with (maybe even
yourself) in Captain Fantastic, the Solo Flyer, Version 1.0, the One-Trick Pony,
and the Whirling Dervish, and, thanks to Cast's insights, they won't be able to trip
up your future.
Hearts, flowers, and fans - butterflies, boats, and bunnies - it's all possible with
toilet paper! With little effort, a roll of toilet paper can be transformed into a
delightful focal point using the charming, elegant, and whimsical designs in this
collection. Toilet Paper Origami is perfect for hotels, Bed & Breakfasts, cruise
ships, and creative housekeepers. Toilet Paper Origami is fun for crafters of all
ages. Illustrated with more than 300 photographs, step-by-step instructions teach
29 easy yet eye-catching folds and embellishments for styling the end of a toilet
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paper roll. Discover how simple it can be to make a memorable decoration from a
bathroom essential.
The biggest ingredient to success is timing, yet everyone ignores it. Surge is a
step by step guide to position your business directly in front of surging customer
demand. You can time the market, after all.
From the creators of the hit podcast comes an interactive self-help guide for creative
entrepreneurs, where they share their best tools and tactics on "being boss" in both
business and life. Kathleen Shannon and Emily Thompson are self-proclaimed
"business besties" and hosts of the top-ranked podcast Being Boss, where they talk
shop and share their combined expertise with other creative entrepreneurs. Now they
take the best of their from-the- trenches advice, giving you targeted guidance on: The
Boss Mindset: how to weed out distractions, cultivate confidence, and tackle "fraudy
feelings" Boss Habits: including a tested method for visually mapping out goals with
magical results Boss Money: how to stop freaking out about finances and sell yourself
(without shame) With worksheets, checklists, and other real tools for achieving
success, here's a guide that will truly help you "be boss" not only at growing your
business, but creating a life you love.
This fundamental guide on programmatic advertising explains in detail how automated,
data-driven advertising really works in practice and how the right adoption leads to a
competitive advantage for advertisers, agencies and media. The new way of planning,
steering and measuring marketing may still appear complex and threatening but
promising at once to most decision makers. This collaborative compendium combines
proven experience and best practice in 22 articles written by 45 renowned experts from
all around the globe. Among them Dr. Florian Heinemann/Project-A, Peter
Würtenberger/Axel-Springer, Deirdre McGlashan/MediaCom, Dr. Marc Grether/Xaxis,
Michael Lamb/MediaMath, Carolin Owen/IPG, Stefan Bardega/Zenith, Arun
Kumar/Cadreon, Dr. Ralf Strauss/Marketingverband, Jonathan Becher/SAP and many
more great minds.
All compelling ideas, stories and insights contained in one volume: How to Win Friends
and influence People and How To Stop Worrying and Start Living. A step by step voice
of self discover and improvement which can be applied to your personal and
professional life.
Why work for someone else when you can call your own shots, pursue your dreams,
and find success on your terms by starting your own business? So many people end up
bored with their jobs, stuck in the corporate grind, never following their true passions.
As wildly successful young entrepreneur Cameron Johnson shows, you don't have to
live that way. We've entered a new age of entrepreneurship, with the Web making it
easier than ever to start and run your own company. As Johnson's remarkable story
reveals, the entrepreneurial way of life is a great way to make sure you love what you
do -- and it offers the potential to achieve extraordinary success by following your gut
instincts and going for what you really want. What about the risks? Don't you need lots
of money? Don't most start-ups fail? Johnson shares his essential secrets to
entrepreneurial success that show you how he got into the life at very low risk, and, with
very little money, took an idea that excited him and ran with it, achieving great success
and satisfaction with businesses he loved. He didn't have an MBA; he didn't even have
a college degree. But he had learned the simple yet vital secrets he reveals. Cameron
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Johnson is a seriously happy entrepreneur who started his first business when he was
nine with $50 and a home computer. Before he'd turned twenty-one he'd started twelve
successful businesses and was offered $10 million in venture capital to grow his hot
Web company CertificateSwap.com -- praised by Entrepreneur magazine as one of the
Web businesses helping the tech industry get its groove back -- even bigger. He has
never taken out a loan or racked up any debt, and every one of his businesses has
been highly profitable -- so profitable that he made his first million before graduating
from high school, and he's put away enough cash so that he could retire today. But
that's the last thing on earth he'd want to do; he's much too happy starting up new
companies. Through the story of his own impressive career so far, in You Call the
Shots, Johnson takes you behind the scenes of entrepreneurial success and empowers
you to hit the ground running with your own great business idea, no matter how young
you are or how little money you have to invest.
In this book, we have hand-picked the most sophisticated, unanticipated, absorbing (if
not at times crackpot!), original and musing book reviews of "The Toilet Paper
Entrepreneur." Don't say we didn't warn you: these reviews are known to shock with
their unconventionality or intimacy. Some may be startled by their biting sincerity;
others may be spellbound by their unbridled flights of fantasy. Don't buy this book if: 1.
You don't have nerves of steel. 2. You expect to get pregnant in the next five minutes.
3. You've heard it all.
"Inspired me to ask myself why and to stop postponing the forgotten dreams." —Geneen
Roth, #1 New York Times bestselling author of Women Food and God and This Messy
Magnificent Life Full of inspirational insights and advice, lifehacks, and real-world
examples, Someday is Not a Day in the Week is CEO Sam Horn’s motivational guide
to help readers get what they want in life today rather than "someday." Are you: •
Working, working, working? • Busy taking care of everyone but yourself? • Wondering
what to do with the rest of your life? • Planning to do what makes you happy someday
when you have more time, money, or freedom? What if someday never happens? As
the Buddha said, “The thing is, we think we have time.” Sam Horn is a woman on a
mission about not waiting for SOMEDAY ... and this is her manifesto. Her dad’s dream
was to visit all the National Parks when he retired. He worked six to seven days a week
for decades. A week into his long-delayed dream, he had a stroke. Sam doesn’t want
that to happen to you. She took her business on the road for a Year by the Water.
During her travels, she asked people, “Do you like your life? Your job? If so, why? If
not, why not?” The surprising insights about what makes people happy or unhappy,
what they’re doing about it (or not), and why...will inspire you to carve out time for what
truly matters now, not later. Life is much too precious to postpone. It’s time to put
yourself in your own story. The good news is, there are “hacks” you can do right now
to make your life more of what you want it to be. And you don’t have to be selfish, quit
your job, or win the lottery to do them. Sam Horn offers actionable, practical advice in
short, snappy chapters to show you how to get started on your best life — now.
Author of cult classics The Pumpkin Plan and The Toilet Paper Entrepreneur offers a
simple, counterintuitive cash management solution that will help small businesses
break out of the doom spiral and achieve instant profitability. Conventional accounting
uses the logical (albeit, flawed) formula: Sales - Expenses = Profit. The problem is,
businesses are run by humans, and humans aren't always logical. Serial entrepreneur
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Mike Michalowicz has developed a behavioral approach to accounting to flip the
formula: Sales - Profit = Expenses. Just as the most effective weight loss strategy is to
limit portions by using smaller plates, Michalowicz shows that by taking profit first and
apportioning only what remains for expenses, entrepreneurs will transform their
businesses from cash-eating monsters to profitable cash cows. Using Michalowicz's
Profit First system, readers will learn that: · Following 4 simple principles can simplify
accounting and make it easier to manage a profitable business by looking at bank
account balances. · A small, profitable business can be worth much more than a large
business surviving on its top line. · Businesses that attain early and sustained
profitability have a better shot at achieving long-term growth. With dozens of case
studies, practical, step-by-step advice, and his signature sense of humor, Michalowicz
has the game-changing roadmap for any entrepreneur to make money they always
dreamed of.
A beautiful, illustrated, aspirational companion journal to Shonda Rhimes’s New York
Times bestselling memoir Year of Yes. In her mega-hit book Year of Yes, Shonda
Rhimes transformed her life by saying one small word: YES. Now, in the perfect
complement to that instant New York Times bestseller, The Year of Yes Journal allows
you to chronicle your own Year of Yes. The journal is broken out month by month, day
by day, with each month highlighting a theme (“Yes to Doing,” “Yes to Help,” “Yes to
Who I Am”). Daily, you can track what you say YES to and keep notes about how that
decision has made a unique impact; monthly, you will find journaling prompts for
reflection around that specific theme. With a check-in section at the six-month mark, as
well as at year end, and encouragement from Shonda along the way, you will have
ample opportunity to track how YES has transformed your daily life. This
inspirational—and aspirational—journal is bound with a beautiful, gold foil-stamped blue
case. With memorable aphorisms from Year of Yes placed throughout and gorgeously
illustrated, this stunning journal is a must-have keepsake that brings a bit more YES to
your life.

NOW A USA TODAY AND WALL STREET JOURNAL BESTSELLER! What are
your limits? Care to break them? To inspire change in yourself and your team,
you must break free from what's holding you down. In Elevate, Robert Glazer
reveals four life-changing principles — or capacities — that will allow you to
overcome self-limiting beliefs, establish positive habits, and find your "why." As
we look to elevate ourselves, we mean so much more than beating the
competition. After all, our greatest competition is ourselves! We need to find ways
to consistently outperform ourselves and our own expectations. Robert Glazer
has built a career on accelerating productivity and careers. ELEVATE is based
on his five foundational elements necessary for increasing our capacity: Finding
Your Why, Overcoming Self-Limiting Beliefs, Setting Goals and Creating
Accountability, Maintaining Health and Wellness, and Establishing Routine and
Positive Habits. The key is elevating yourself beyond the edge of your current
abilities. Challenge yourself, and the result will inspire others to rise along with
you. It's time to break free of your limits.
In this book, we have hand-picked the most sophisticated, unanticipated,
absorbing (if not at times crackpot!), original and musing book reviews of "The
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Toilet Paper Entrepreneur: The tell-it-like-it-is guide to cleaning up in business,
even if you are at the end of your roll.." Don't say we didn't warn you: these
reviews are known to shock with their unconventionality or intimacy. Some may
be startled by their biting sincerity; others may be spellbound by their unbridled
flights of fantasy. Don't buy this book if: 1. You don't have nerves of steel. 2. You
expect to get pregnant in the next five minutes. 3. You've heard it all.
It's time to drop the rose-colored glasses and face the facts: most new
businesses fail, with often devastating consequences for the would-be
entrepreneur. The New York Times, Wall Street Journal, and USA TODAY
bestseller The Entrepreneur Equation helps you do the math before you set down
the entrepreneurial path so that you can answer more than just "Could I be an
entrepreneur?" but rather "Should I be an entrepreneur?". By understanding what
it takes to build a valuable business as well as how to assess the risks and
rewards of business ownership based on your personal circumstances, you can
learn how to stack the odds of success in your favor and ultimately decide if
business ownership is the best possible path for you, now or ever. Through
illustrative examples and personalized exercises, tell-it-like-it-is Carol Roth helps
you create and evaluate your own personal Entrepreneur Equation as you: •
Learn what it takes to be a successful entrepreneur in today's competitive
environment. • Save money, time and effort by avoiding business ownership
when the time isn't right for you. • Identify and evaluate the risks and rewards of
a new business based on your goals and circumstances. • Evaluate whether
your dreams are best served by a hobby, job or business. • Gain the tools that
you need to maximize your business success. The Entrepreneur Equation is
essential reading for the aspiring entrepreneur. Before you invest your life
savings, invest in this book!
The biggest barrier all entrepreneurs face is the insurmountable number of
problems their business has, coupled with the lack of time to find solutions to
them all. They are trapped in the mindset that in order to be successful they must
do everything. When in reality, they only need to do the one thing that will make
the most impact in moving their business towards profitability.Healthcare
professionals often think they're ill-equipped to operate their business, when in
reality, they are the best suited for this role because of their background.
Healthcare professionals have the training to assess, diagnose, and treat
patients to help them reach their wellness goals and those are the same skills
needed to operate a successful business. A business is like a patient, you just
have to treat it that way!Fix This Next for Healthcare Providers gives healthcare
entrepreneurs a diagnostic assessment tool, the Healthcare Hierarchy of Needs,
that can help them identify their business's diagnosis. Once the diagnosis has
been determined, they can design a treatment plan for their business, just like
they would with a patient. With this plan in place, they will be able to ensure
accountability and work in a deliberate and focused way to achieve their desired
outcome.In order to move your practice forward, you must address the right
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problem at the right time. Not all the problems, all the time! You don't need to
ditch your life to design the practice of your dreams.
From Mike Michalowicz, the author of PROFIT FIRST, CLOCKWORK, and THE
PUMPKIN PLAN, comes the ultimate diagnostic tool for every entrepreneur. The
biggest problem entrepreneurs have is that they don't know what their biggest
problem is. If you find yourself trapped between stagnating sales, staff turnover,
and unhappy customers, what do you fix first? Every issue seems urgent -- but
there's no way to address all of them at once. The result? A business that
continues to go in endless circles putting out urgent fires and prioritizing the
wrong things. Fortunately, Mike Michalowicz has a simple system to help you
eradicate these frustrations and get your business moving forward, fast. Mike
himself has lived through the struggles and countless distractions of
entrepreneurship, and devoted years to finding a simple way to pinpoint exactly
where to direct attention for rapid growth. He figured out that every business has
a hierarchy of needs, and if you can understand where you are in that hierarchy,
you can identify what needs immediate attention. Simply fix that one thing next,
and your business will naturally and effortlessly level-up. Over the past decade,
Mike has developed an ardent following for his funny, honest, and actionable
insights told through the stories of real entrepreneurs. Now, Fix This Next offers a
simple, unique, and wildly powerful business compass that has already helped
hundreds of companies get to the next level, and will do the same for you.
Immediately.
"Never started a company before? Struggling with little or no cash? Have no
experience, no baseline to judge your progress against? Thank God! You've got
a shot at making this work." So says Mike Michalowicz, author of The Toilet
Paper Entrepreneur, a business book that is so uniquely useful, so raw and
entertaining, it reads like the brainchild of Steve Jobs and Chris Rock.The
founder of three multimillion-dollar companies, including Obsidian Launch, a
company that partners with first-time entrepreneurs to grow their concepts into
industry leaders, Mike Michalowicz knows what it really takes to spin your great
idea into pure gold.Whether you're just starting out or have been at this for years,
Mike's "get real" approach to business is a much-needed swift kick in the pants.
In this book, you'll discover:* Why a business plan is a total waste of your time.*
Why fulfilling your own needs is the first and last order of business. * Which three
sheets of paper you need to successfully launch, manage and grow your
business.* How to get started in business with little or no money.* How to find
and exploit resources that no one else knows about.* How to stop procrastinating
and take action NOW!
In this groundbreaking book, organizational effectiveness experts Edward Lawler
and Christopher Worley show how organizations can be “built to change” so
they can last and succeed in today’s global economy. Instead of striving to
create a highly reliable Swiss watch that consistently produces the same
behavior, they argue organizations need to be designed in ways that stimulate
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and facilitate change. Built to Change focuses on identifying practices and
designs that organizations can adopt so that they are able to change. As Lawler
and Worley point out, organizations that foster continuous change Are closely
connected to their environments Reward experimentation Learn about new
practices and technologies Commit to continuously improving performance Seek
temporary competitive advantages
Explores how a personal relationship with money affects financial stability and
presents advice on getting out of debt, setting up a savings plan, and devising a
realistic budget which reflects personal values and long term goals.
Education plus experience once guaranteed a successful career, but no more!
Today, success depends on your ability to adapt. You must be agile, willing to
adjust your professional expectations, and able to respond quickly to
opportunities and threats.“br> In Think Like an Entrepreneur, Act Like a CEO you
will learn practical ways to handle vexing workplace challenges. Each chapter
uses true stories to illustrate the answers to common questions, including: How
to leave your old job smoothly and start your new one with confidence and flair.
How to gracefully accept praise for your work. How to recover from stress,
setbacks, or the upheaval of a major project. How to stay steady in the midst of
endless change. It’s not enough to know how to manage common work-life
challenges; you must also deal with the uncommon ones. Think Like an
Entrepreneur, Act Like a CEO gives you proven, easy, go-to techniques for
handling even the biggest career surprises, one step at a time.
Each year Americans start one million new businesses, nearly 80 percent of
which fail within the first five years. Under such pressure to stay alive—let alone
grow—it’s easy for entrepreneurs to get caught up in a never-ending cycle of “sell
it—do it, sell it—do it” that leaves them exhausted, frustrated, and unable to get
ahead no matter how hard they try. This is the exact situation Mike Michalowicz
found himself in when he was trying to grow his first company. Although it was
making steady money, there was never very much left over and he was chasing
customers left and right, putting in twenty-eight-hour days, eight days a week.
The punishing grind never let up. His company was alive but stunted, and he was
barely breathing. That’s when he discovered an unlikely source of
inspiration—pumpkin farmers. After reading an article about a local farmer who
had dedicated his life to growing giant pumpkins, Michalowicz realized the same
process could apply to growing a business. He tested the Pumpkin Plan on his
own company and transformed it into a remarkable, multimillion-dollar industry
leader. First he did it for himself. Then for others. And now you. So what is the
Pumpkin Plan? Plant the right seeds: Don’t waste time doing a bunch of different
things just to please your customers. Instead, identify the thing you do better than
anyone else and focus all of your attention, money, and time on figuring out how
to grow your company doing it. Weed out the losers: In a pumpkin patch small,
rotten pumpkins stunt the growth of the robust, healthy ones. The same is true of
customers. Figure out which customers add the most value and provide the best
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opportunities for sustained growth. Then ditch the worst of the worst. Nurture the
winners: Once you figure out who your best customers are, blow their minds with
care. Discover their unfulfilled needs, innovate to make their wishes come true,
and overdeliver on every single promise. Full of stories of other successful
entrepreneurs, The Pumpkin Plan guides you through unconventional strategies
to help you build a truly profitable blue-ribbon company that is the best in its field.
Digital technologies are spreading rapidly, but digital dividends--the broader
benefits of faster growth, more jobs, and better services--are not. If more than 40
percent of adults in East Africa pay their utility bills using a mobile phone, why
can’t others around the world do the same? If 8 million entrepreneurs in
China--one third of them women--can use an e-commerce platform to export
goods to 120 countries, why can’t entrepreneurs elsewhere achieve the same
global reach? And if India can provide unique digital identification to 1 billion
people in five years, and thereby reduce corruption by billions of dollars, why
can’t other countries replicate its success? Indeed, what’s holding back
countries from realizing the profound and transformational effects that digital
technologies are supposed to deliver? Two main reasons. First, nearly 60
percent of the world’s population are still offline and can’t participate in the
digital economy in any meaningful way. Second, and more important, the benefits
of digital technologies can be offset by growing risks. Startups can disrupt
incumbents, but not when vested interests and regulatory uncertainty obstruct
competition and the entry of new firms. Employment opportunities may be
greater, but not when the labor market is polarized. The internet can be a
platform for universal empowerment, but not when it becomes a tool for state
control and elite capture. The World Development Report 2016 shows that while
the digital revolution has forged ahead, its 'analog complements'--the regulations
that promote entry and competition, the skills that enable workers to access and
then leverage the new economy, and the institutions that are accountable to
citizens--have not kept pace. And when these analog complements to digital
investments are absent, the development impact can be disappointing. What,
then, should countries do? They should formulate digital development strategies
that are much broader than current information and communication technology
(ICT) strategies. They should create a policy and institutional environment for
technology that fosters the greatest benefits. In short, they need to build a strong
analog foundation to deliver digital dividends to everyone, everywhere.
As a small-business owner or solopreneur, you wear many hats-perhaps the
most important of which is marketer. But these days, with so many new ways to
reach customers and clients and only so much time in the day, it's hard to know
where to start. Should you be using social media? Email? Blogs? Video? SEO?
Small-business marketing doesn't have to be a mystery. It's just a series of
simple decisions (and the action steps to implement those decisions) that will
help you regain the clarity, confidence, and control you need to succeed. Do It!
Marketing is a quick read and an encouraging kick in the pants that will reignite
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your marketing mojo. The underlying premise is that "only action creates results."
Packed with do-this-now ideas to attract, engage, and win more customers and
clients, this no-nonsense book reveals how to: Avoid blah, blah, blah marketing *
Use magnetic marketing strategies that pull-not push-qualified decision-makers
into your world * Get noticed * Position yourself as an expert * Become the
obvious choice in your market * Do social media right * Zero in on your
customers' pain/gain factors * Learn to speak their language * Get a steady
stream of referrals * Identify and focus on high-payoff activities * Cultivate and
leverage enthusiastic advocates * And more! Energetic, inspiring, and filled with
concrete strategies, tactics, templates, and tools, Do It! Marketing shows you
how to stop "marketing by accident" and start outsmarting, out-positioning, and
out-executing the competition.
Trying to start a business in this economy? Struggling with little or no cash? Have
no experience, no baseline to judge your progress against? Whether you’re just
starting out or have been at it for years, the Toilet Paper Entrepreneur's "get
real", actionable approach to business is a much-needed swift kick in the pants.
Entrepreneurship is the process of starting a business or other organization. The
entrepreneur develops a business model, acquires the human and other required
resources, and is fully responsible for its success or failure. Entrepreneurship
operates within an entrepreneurship ecosystem. Contents: Preface 8 1 What Are
Interpersonal Skills and Why Are They Important to Entrepreneurs? 10 1.1 What
are Interpersonal Skills? 10 1.2 Soft Skills: A Topic of Study and Consideration
Throughout History 10 1.3 How Does Developing Your Interpersonal Skills Make
You a Better Entrepreneur? 11 1.4 Key Points From Chapter 1 12 1.5 Quiz Reviewing Concepts From Chapter 1 13 1.6 Answers to Quiz for Chapter 1 15 2
Communication Skills That Set Business Leaders Apart 17 2.1 Why Are
Communication Skills Important for a Business Owner? 17 2.2 Active Listening
and How It Can Boost Your Sales 19 2.3 Common Barriers to Communication 26
2.4 Body Language: What People Are REALLY Saying 28 2.5 How to
Communicate Effectively through Multi-Media Outlets 33 2.6 Key Points from
Chapter 2 38 2.7 Quiz - Reviewing Concepts From Chapter 2 38 2.8 Answers to
Quiz from Chapter 2 40 3 Public Speaking Tips for Business Leaders 42 3.1 Be
Prepared 42 3.2 Stay Positive 43 3.3 Tell 'Em a Story 44 3.4 Don't be SelfConscious 45 3.5 Seek Professional Help 45 3.6 Key Points from Chapter 3 45
3.7 Quiz - Reviewing Concepts From Chapter 3 46 3.8 Answers to Quiz from
Chapter 3 47 4 Winning Persuasion and Negotiating Skills 49 4.1 Winning
Persuasion Tactics for Business Management 49 4.2 Build Stronger
Relationships as You Negotiate 52 4.3 Key Points from Chapter 4 55 4.4 Quiz Reviewing Concepts From Chapter 4 56 4.5 Answers to Quiz from Chapter 4 57
5 The Assertive Entrepreneur: How to Be Heard in Business 59 5.1 Assertion vs.
Aggression 59 5.2 Timing 59 5.3 Word Choice 61 5.4 Assertive Body Language
61 5.5 Clarity 62 5.6 Key Points from Chapter 5 62 5.7 Quiz - Reviewing
Concepts From Chapter 5 63 5.8 Answers to Quiz from Chapter 5 65 6 Resolving
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Conflict 66 6.1 Conflict Resolution in The Workplace 66 6.2 Learn and Practice
Assertive Communication Skills 66 6.3 Establish Healthy Boundaries 67 6.4 Seek
First to Understand 67 6.5 Key Points from Chapter 6 68 6.6 Quiz - Reviewing
Concepts From Chapter 6 68 6.7 Answers to Quiz from Chapter 6 70 Executive
Education-170x115-B2.indd 1 18-08-11 15:13 7 Be a Source of Inspiration 72 7.1
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Toilet Paper EntrepreneurThe Tell-It-like-it-Is Guide to Cleaning Up in Business,
Even If You Are at the End of Your Roll
The world's economy has been transformed from a twentieth-century materialsbased economy to the Age of the Knowledge-Based Economy - and the currency
of this realm is ideas, imagination, creativity, and knowledge. According The
World Bank, 80% of the developed world's wealth now resides in human capital.
Perhaps President Ronald Reagan said it best in his address to Moscow State
University on May 31, 1988: "Like a chrysalis, we're emerging from the economy
of the Industrial Revolution - an economy confined and limited by the Earth's
physical resources - into, as one economist titled his book, "the economy in
mind," in which there are no bounds on human imagination and the freedom to
create is the most precious natural resource." Written by Ronald Baker and Ed
Kless, hosts of The Soul of Enterprise: Business in the Knowledge Economy, the
popular radio show on Voice America's Business Channel, The Soul of
Enterprise: Dialogues on Business in the Knowledge Economy sounds the
clarion call that organizations can no longer ignore this seismic shift that has
occurred in the economy since 1959. The Soul of Enterprise introduces the three
components of Intellectual Capital - human capital, social capital, and structural
capital - and how to leverage them to create wealth in today's economy, by
revealing: The physical fallacy - why wealth no longer consists of tangible things,
but of ideas, imagination and knowledge from human minds The best learning
tool ever invented: After Action Reviews Why Frederick Taylor and the Scientific
Management movement was a fraud and the wrong focus for knowledge workers
The fact that effectiveness always and everywhere trumps efficiency The First
Law of Pricing: All value is subjective The Second Law of Pricing: All prices are
contextual The Morality of Markets: Doing well and doing good Why your
organization - and you - need to be driven by a higher purpose than profit The
Soul of Enterprise will inspire and challenge readers to unlock the enormous
financial and competitive power hidden in the intellectual capital of their
organizations and knowledge workers."
Do you worry that your business will collapse without your constant presence?
Are you sacrificing your family, friendships, and freedom to keep your business
alive? What if instead your business could run itself, freeing you to do what you
love when you want, while it continues to grow and turn a profit? It’s possible.
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And it's easier than you think. If you're like most entrepreneurs, you started your
business so you could be your own boss, make the money you deserve, and live
life on your own terms. In reality, you're bogged down in the daily grind,
constantly putting out fires, answering an endless stream of questions, and
continually hunting for cash. Now, Mike Michalowicz, the author of Profit First and
other small-business bestsellers, offers a straightforward step-by-step path out of
this dilemma. In Clockwork, he draws on more than six years of research and
real life examples to explain his simple approach to making your business ultraefficient. Among other powerful strategies, you will discover how to: • Make your
employees act like owners: Free yourself from micromanaging by using a simple
technique to empower your people to make smart decisions without you. •
Pinpoint your business's most important function: Unleash incredible efficiency by
identifying and focusing everyone on the one function that is most crucial to your
business. • Know what to fix next: Most entrepreneurs try to fix every inefficiency
at once and end up fixing nothing. Use the "weakest link in the chain" method to
find the one fix that will add the most value now. Whether you have a staff of one,
one hundred, or somewhere in between, whether you're a new entrepreneur or
have been overworked and overstressed for years, Clockwork is your path to
finally making your business work for you.
How do you turn website visitors into customers? Conversion Optimization offers
practical advice on how to persuade visitors to make a buying decision -- without
driving them away through data overload or tedious navigation. You'll learn how
to use marketing principles, design, usability, and analytics on your site to
increase your buyer-to-visitor ratio, whether you're involved with marketing or
designing a large ecommerce site, or managing a modest online operation.
Based on the authors' broad experience in helping businesses attract online
customers, this book addresses every aspect of the process, from landing visitors
to finalizing the sale. You'll learn several techniques for blending successful sales
approaches with the particular needs of the people you want to attract. Are you
ready to do what it takes to get a double-digit conversion rate? Explore case
studies involving significant conversion rate improvements Walk through different
stages of a sale and understand the value of each Understand your website
visitors through persona creation Connect with potential customers and guide
them toward a conversion Learn how to deal with FUDs -- customer fears,
uncertainties, and doubts Examine the path that visitors take from landing page
to checkout Test any change you make against your original design "The Web is
unique in its ability to deliver this almost improbable win-win: You can increase
revenue AND make your customers happy. Yet most websites stink. Worry not,
Khalid and Ayat to the rescue! Buy this book to follow their practical advice on
how to create high converting websites that your visitors love."--Avinash Kaushik,
author of Web Analytics 2.0 and Web Analytics: An Hour A Day (both Sybex)
Stop grinding away at work while daydreaming about a financially free existence.
If you have a home and an Internet connection, you have a solution: Airbnb
Page 12/14

Read Free Toilet Paper Entrepreneur
hosting. Get Paid For Your Pad is the veritable blueprint on how to transform
your home into a short-stay rental boon. Renting in the short-stay market, when
done correctly, crushes the return from long-term tenants. Like hundreds of
thousands of people, you can boost your profits by 2 to 3 times with the most well
known short-stay marketplace in the world: Airbnb.
Young serial entrepreneur Scott Gerber is not the product of a wealthy family or
storied entrepreneurial heritage. Nor is he the outcome of a traditional business
school education or a corporate executive turned entrepreneur. Rather, he is a
hard-working, self-taught 26-year-old hustler, rainmaker, and bootstrapper who
has survived and thrived despite never having held the proverbial "real” job. In
Never Get a "Real" Job: How to Dump Your Boss, Build a Business, and Not Go
Broke, Gerber challenges the social conventions behind the "real" job and
empowers young people to take control of their lives and dump their nine-tofives—or their quest to attain them. Drawing upon case studies, experiences, and
observations, Scott dissects failures, shares hard-learned lessons, and presents
practical, affordable, and systematic action steps to building, managing, and
marketing a successful business on a shoestring budget. The proven, no-b.s.
methodology presented in Never Get a "Real" Job teaches unemployed and
underemployed Gen-Yers, aspiring small business owners, students, and recent
college graduates how to quit 9-to-5s, become their own bosses, and achieve
financial independence.
LEARN:: How to be Successful and Take Your Business to the Next LevelDoes
your business struggle to generate a decent income? Having trouble landing
clients or attracting customers? Want to become a freelancer or start a side
hustle?Pay close attention if you said "Yes" to any of these
questions...Entrepreneurship can be exciting. It can also be stressful, frustrating
and full of challenges. Most entrepreneurs begin with a dream of financial
freedom, but often the reality fails to match the expectations.The good news is,
the problems you face are common to most--if not all--entrepreneurs. In fact, if
you study the lives of successful people, you'll find that regardless of industry,
they encounter the same challenges you face and found a way to overcome
them. Their secret? They focused on building specific daily habits.RIGHT NOW::
Develop "Entrepreneur Success Habits" to Take Control of Your BusinessIt's not
that hard to become a successful entrepreneur. Really, all you have to do is form
the same habits used by the super-stars and make them part of your routine.
While these people often have the same fears and limitations as you, they're able
to take consistent action because they've trained themselves to do so.In the
book, The Daily Entrepreneur, we talk about the power of habit development and
show how to use it to overcome your specific challenges. What makes this book
different is it's organized according to obstacles that we all face on a daily
basis.DOWNLOAD:: The Daily Entrepreneur: 33 Success Habits for Small
Business Owners, Freelancers and Aspiring 9-to-5 Escape Artists"The Daily
Entrepreneur" contains a series of Entrepreneur Success Habits (ESH) you can
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easily add to your hectic schedule. You will learn:** The FIVE Challenges that
Hold Back Many Entrepreneurs** 9 Steps for Developing Entrepreneurial
Habits** The #1 Focus for ANY New Business (ESH #1)** The Secret to "Getting
More Time" for Your Life and Business (ESH #13)** What Successful
Entrepreneurs Do to Stand Out from the Competition (ESH #16 & ESH #19)**
How to Maximize Your Productive “Sweet Spot” (ESH #11)** How to "Get
Things Done" in the Morning--Even if You're a Night Owl (ESH #5)** 7 Habits to
Overcome Stress and Burnout (ESH #27 to ESH #33)** An Action Plan for
Networking and Building Solid Business ConnectionsYou can train yourself to
build a successful business. The trick is to form habits that spur you into action
on a daily basis.Would You Like To Know More?Download and start building
your entrepreneur habits.Scroll to the top of the page and select the buy button.
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